Q&A Campfire Effect Email: March 17, 2021

Sent: Thursday, March 18, 2021 following Q&A Session
Subject Line: Replay Link
Stephen sends via personal Inbox and bcc’s everyone who registered for the Q&A session.
Good Afternoon — thanks again for registering for yesterday’s "How to Fill Your Sales Pipeline
open-mic Q&A" that Erik and | co-hosted alongside our special guest, Jackie Bebenroth (copied
here).
And holy bananas — when Jackie said “When you’re goal is long-term value — your pipeline
begins at conversion” | had one of those “mind...blown” moments! Super smart insights...thanks,
Jackie!
Okay — some quick next steps:

e The full recording has been uploaded to our free Facebook Group here.

e |If you're not already a member — no problem — just go here and then click on the blue

"Join Group" link...and we'll get you free access.

e And be sure to join us for our next Q&A on Wednesday, March 24th. Details here.

Please let me know if you have any questions or concerns. We're happy to help!

Onward with gusto!

Stephen

P.S. Whenever you're ready — here are four ways our team can help you fill your sales pipeline
with right-fit clients. We call it the Authority Sales Machine™.

1) Subscribe to our Onward Nation podcast and learn how agency owners, coaches,
consultants —just like you — became “THE AUTHORITY” in their niches.

2) Download our free 30-page Executive Summary of our “ROI of Thought Leadership" research
study. The findings will most likely be super helpful as you build out 2021 content.

3) Go here for our full-length recording of the free specialized training Tim Cameron-Kitchen and
| recorded on the topic of “How to Get to the Top of Google.” If you'd like to attract more organic


https://www.facebook.com/614556212/videos/10157478833341213/
https://www.facebook.com/groups/b2bsalesfunnel
https://predictiveroi.com/pipeline-1
https://predictiveroi.com/podcast-archives/
https://predictiveroi.com/research
https://predictive.clickfunnels.com/optin1600965501187

traffic to your website, increase leads, and drive sales — the step-by-step Tim shares will be
helpful.

4) Or — we're starting a new group at Predictive in March and we have 2 openings left. 'm
looking for a few specific people. So if you... 1) Are looking to fill your sales pipeline with more
right-fit prospects. 2) Have available time/capacity to work with 3-5 new clients, starting next
month. 3) Are friendly and coachable. 4) And you can keep a secret. Just reply to this email and
I'll share all the details.



