-
/

PURSUING

FREEDOM
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REFERRALS AND HAVEM HUD?E FUl
GROWING YOUR BUSINESS

£RINBRADLEY

“In the few years I've been attending
Erin’s classes, doing her training

and working with her on Real

Estate transactions, I've learned
more about personal development,
creating a life I don’t need a vacation
from, how to build a successful

team and goal setting than in the
previous 13 years of my career
combined. Erin not only teaches you
a mind-blowing amount with every
class and coaching call, but she

also does it in a way that is fun and
motivational and leaves you ready to
take on the world.”

MIC O.

“I had the honor of meeting Erin in
person, and Pursuing Freedom is an
absolutely genuine reflection of how
she works and communicates with
her tribe! This strategy was to-the-
point with very good information
that is easy to implement and
provides a HUGE impact! Pursuing
Freedom is a quick read, there are
great scripts (that aren’t cheesy!) to
use, and leaves you feeling ready to
incorporate! Highly Recommend!”

ALLISON M.
WAYS TO CONTACT ERIN

> erin@pursuingfreedom.com

pursuingfreedom.com
720-577-4371
in/erin-bradley
/ApplyWithErin
@pursuingfreedomofficial

ERIN BRADLEY

Speaker and trainer, bestselling author, and host of the real estate podcast Pursuing Freedom
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ABOUT

From flat broke to 6 figures, and then to burnout, Erin has been through it all, and
quickly discovered that the stress of overwhelm is no less painful than the stress of
financial uncertainty. After spending years studying the habits of highly successful
entrepreneurs, and redesigning her business to support her dream life, she’s been on

a mission to teach her fellow real estate professionals to do the same. Erin helps you
create predictable growth in your business without the sacrifice of your time freedom,
happiness or ability to be present with your loved ones. Take the wheel of your life and
business, and give yourself permission to truly enjoy the very freedom you’ve been

seeking all along!

SUGGESTED INTRODCUTION

In 2007, Erin Bradley became self-employed in the pursuit of “freedom and flexibility.”
Unfortunately, she did so with no game plan and no safety net to speak of. By 2008, she
was so broke; she had to ride her bicycle to meet a new client as she didn’t have money
for gas. When Erin’s card was declined for a small coffee as the client walked through
the door, she realized something had to give...
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Erin refused to give up, and spent the next few years devouring books, seminars and
coaching. She found stability, but still longed to enjoy the freedom lifestyle she’d been
seeking when she started. Everything felt like a grind. It wasn’t until she developed

a strategy to promote her value in a way that felt authentic, easy, and FUN that she
saw her business transform. Unfortunately, it wasn’t long before the business was
consuming her life, and while the credit cards were paid off, the joy and freedom
seemed even more distant than before!

Erin had no systems in place to manage the growth, a toddler at home, and a second
baby on the way. Trying to convince herself to be grateful and to accept the trade-off of
time for money, she was drowning, both in life and in business. It felt the only option
would be to shrink her business, or to suck it up, and “survive success.” Neither felt
right, and she was nearly ready to throw in the towel...

Luckily, Erin didn’t quit! She sought help, built systems, and started hiring. By 2015, the
business had doubled again. Today, her business is still thriving, and Erin is on a mission
to inspire others to dream big, play smart, and design your business to support your
lifestyle vision. It’s not one or the other. You can have it all, as long as you're willing to
choose it, believe in it, take action and never give up!

QUESTIONS TOASK TOPICS TO DISCUSS

What does it mean to “survive success?” « Planning
*  Whatis the most important thing «  Biz Dev

someone can do in order to radically «  Scalin

transform their life? 8

*  Whatis the biggest problem with most
sales training?

¢ What is the fastest way to double your
business?

. What does it mean to expect success,
and plan for it?



